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Coloplast Corp.  
1601 West River Road North 

Minneapolis, MN 55411 

800-788-0293 

Website: http://www.us.coloplast.com 

FYE:  Sept 30    Founded: Denmark,  1957          

Parent Company: Coloplast A/S 

Key Metrics 
Annual global sales:  
$1.59 billion USD  (09/10) 

Annual Americas 

sales:                     
$249 million USD (0910) 
Annual Americas 

healthcare sales:    

$249 million USD (0910) 

 

 

Mission Statement 
Making life easier for people with intimate 

healthcare needs 

 

  

 

Key Executives (last update:  5/2010) 

Primary IDN Customer Contact:    Same , phone number,  email address@company.com 
Role Executive / Phone Email 

President, 
Coloplast US-
Chronic Care 

Kim Herman / 800-788-0293 uskherm@coloplast.com 

Eastern Sales 
Director 

Keith Johnson / 613-337-7896 uskaj@coloplast.com 

Western Sales 
Director 

Mark Lindsey / 678-982-4631 usmlin@coloplast.com 

National Accounts 
Director 

Joe Brock / 770-281-8585 usjdb@coloplast.com 

Alternate Site 
Director 

Joel Morrell / 813-731-0251 usjm@coloplast.com 

Distribution 
Director 

Kevin Roseff / 561-843-6298 uskro@coloplast.com 

 
Sales Organization Structure (last update: 5/2010) 

U.S. Acute Care and Alternate Care Markets 

Coloplast ’s sales organization structure is a direct sales team with geographical and functional responsibilities. The team is comprised of East and 

Western Zone Directors. Each Zone has acute care and alternate site sales teams. Clinical consultants also complement the sales teams to provide 

support to our clinician customers. 

 National Accounts 

The National Accounts organization is led by a National Accounts Director. Its sales team calls onboth  Group Purchasing Organizations and 

Integrated Delivery Networks. Additionally  a team of Contract Administrators is located at US corporate headquarters.  

 

  

Recent News 
¶ 3/17/2010 - Coloplast employees get customer friendly 

¶ 2/11/2010 ς Conveen® Optima has won an award for its brilliant packaging 

¶ 1/22/2010 - Coloplast Green projects reduce environmental impact 

¶ 1/12/2010 - Coloplast launches new and innovative silicone wound dressing (France, Germany) 

¶ 1/10/2010 - Coloplast sponsors 2010 World Wheelchair Rugby Championships 
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Product Lines Offered (last update:  4/2010) 

Continence Care 

¶ Self-Cath® catheters 

¶ Speedi-Cath™ catheters 

¶ Sure-Cath™ set  

¶ Freedom® and Conveen® male external catheters 
 
Ostomy Products…engineered for living 

¶ SenSura®, double-layer barrier ostomy products  

¶ Assura®, ostomy and urostomy products 
 
Skin Care 

¶ Bedside-Care® cleansing foam 

¶ Sween® 24 moisturizing cream 

¶ Critic-Aid®  and Baza® skin protectants and anti-fungals 

¶ InterDry® Ag for skin fold management 
 
Wound Care 

¶ Sea-Clens® wound cleanser 

¶ Purilon® and Woun’Dres® hydrogels 

¶ Triad® hydrophilic wound dressing 

¶ Comfeel® hydrocolloid dressings 

¶ Biatain® foam dressings 
 

 

Key Strategies (last update:  5/2010) 
Coloplast develops products and services that make life easier for people with very personal and private medical conditions. Working 
closely with the people who use our products, we create solutions that are sensitive to their special needs. We call this intimate 
healthcare.  
 
Skin and Wound Care 
At Coloplast, we want to be your partner in simplifying patient care. With this in mind, we have worked with experienced clinicians 
worldwide to develop products and programs that can help you simplify;  -formularies, -protocols and -staff training while reducing 
supply chain costs, minimizing risk and reducing complications. 
 
Ostomy and Urinary Continence 
  Coloplast has developed an ostomy and urinary continence patient wellness program that helps the patient transition from acute care 
or spinal cord injury rehab centers while saving nursing time by reducing the hassle of product sampling and paper work. 

 
 
Industry Support Program (last update: date)  

Coloplast  Academy contains CE-accredited and non-CE education modules and tools to help your clinicians stay current on clinical 

best practices. You can access these web-based programs at www.us.coloplast.com/academy 

Company Code of Ethics and Conduct (last update: date)  

In December 2007, Coloplast adopted the AdvaMed Code of Ethics. This code of ethics  is a set of compliance guidelines that were 

adopted to promote industry compliance with federal anti-kickback laws.  

   

 


